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Subject outline 

Applied Financial Planning 

(1) Section 1 — General information 

(2) Section 2 — Academic details 

SECTION 1 — GENERAL INFORMATION 

1.1 Core or elective subject 

This is a core subject for the Master of Financial Planning. 

1.2 Delivery mode 

This subject is delivered online. 

1.3 Recommended prerequisite 

Kaplan recommends the completion of the following Kaplan subject prior to enrolling in this subject: 

• FPC001: Economic, Legal & Ethical Context for Financial Planning. 

1.4 Other resource requirements 

Students do not require access to specialist facilities and/or equipment to undertake this subject. 
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SECTION 2 — ACADEMIC DETAILS 

2.1 Subject overview 

This subject focuses on the realities faced by a financial adviser working in the Australian advice industry. 
Topics 1–8 will provide the foundation necessary for giving advice. Topics 9–12 build upon this 
basic knowledge and show its practical application in advice giving. 

Comprehensive coverage of the main asset classes and managed investments includes how these 
investment products are used in financial planning. 

The subject also covers basic practical and personal skills necessary to establish and maintain client 
relationships and examines the advice process in depth, including how to develop and implement a 
portfolio to suit a client’s investment objectives in light of risk–return trade-offs, other considerations such 
as tax issues and the legal and administrative frameworks supporting the industry and its products and 
services. Also included are a series of case studies and applications to help demonstrate the planning and 
development of investment strategies and client portfolios in line with a client’s stated objectives. 

An understanding of the economic, legal and ethical contexts of financial planning is recommended 
knowledge for this subject. It is therefore recommended that students complete Economic, Legal and 
Ethical context for Financial Planning (FPC001) prior to undertaking this subject. 

Note: A basic understanding of financial mathematics is assumed knowledge for this subject. 
Students may wish to familiarise themselves with some basic concepts outlined in the resource below 
before commencing the subject. 

2.2 Subject learning outcomes 

On successful completion of this subject, students should be able to: 

1. Apply techniques to establish and develop client relationships. 

2. Compare the key features and risks of each asset class and the products within that asset class. 

3. Analyse various types of managed investments and administrative structures. 

4. Conduct appropriate quantitative and qualitative research as part of the financial planning process. 

5. Assess clients’ goals and financial position to form the basis of advice. 

6. Design a suitable asset allocation and investment strategy for a client. 

7. Present recommendations of suitable products and strategies that you have developed. 

8. Apply the financial planning process to ensure clients’ objectives and needs are met. 
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2.3 Topic learning outcomes 

Topic 1 — The financial planning process 

On successful completion of this topic, students should be able to: 

• identify the key drivers of the financial planning industry 

• identify key industry stakeholders 

• explain the six-step financial planning process 

• explain the client–adviser relationship. 

Topic 2 — Asset classes 

On successful completion of this topic, students should be able to: 

• compare the main asset classes: cash, fixed interest, equities, property, international assets and 
alternative assets 

• discuss the use of each asset class in an investment portfolio 

• demonstrate an understanding of various selection and valuation techniques for different asset classes 

• evaluate the key features and risks of each asset class and the products within that asset class. 

Topic 3 — Debt and equity securities 

On successful completion of this topic, students should be able to: 

• explain how debt and equity securities are used 

• apply appropriate analytical techniques and processes to identify facts, issues, patterns, 
interrelationships and trends in valuing securities. 

Topic 4 — Managed investments 

On successful completion of this topic, students should be able to: 

• explain the main drivers of the managed investments industry and their impact on the future 
development of the industry 

• explore the role played by fund managers in the managed investments industry 

• compare the benefits of investing in managed investments 

• explain the different legal structures within the managed investments industry 

• explain and discuss the administrative platforms offered by managed investments 

• evaluate the fit of each underlying asset class within managed investments in designing a suitable asset 
allocation for a client portfolio 

• examine the disclosure requirements, fees and costs of investing in managed investments and discuss 
how these affect investment performance 

• examine how performance of managed investments is measured and how this information is used for 
product selection.  
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Topic 5 — Investment risk 

On successful completion of this topic, students should be able to: 

• demonstrate an understanding of the risk management process 

• apply knowledge of each asset class and the client’s risk profile to design a client portfolio 

• conduct risk assessment of suitable financial products identified through research and 
analysis processes 

• design a client’s asset allocation and portfolio diversification to provide a level of risk and 
return acceptable to the client 

• recognise the need to communicate all relevant risks to clients when providing investment advice. 

Topic 6 — Taxation basics 

On successful completion of this topic, students should be able to: 

• explain the importance of taxation in determining the appropriate strategy for the client 

• outline the key considerations and the steps involved in calculating tax liability 

• calculate tax liability 

• appraise the different tax issues in relation to various asset classes within a client portfolio 

• appraise the different tax structures within the managed investments industry 

• explain the Australian Taxation Office (ATO) position on tax avoidance and the need for 
financial advisers to take this into consideration 

• briefly describe the types and use of investment structures 

• explain the limitations regarding advice you can provide to clients on tax issues (initial and ongoing).  

Topic 7 — Superannuation, insurance and estate planning 

On successful completion of this topic, students should be able to: 

• explain the role of superannuation in the retirement planning process 

• explain regulation of the superannuation industry 

• identify features of the different types of superannuation funds 

• explain the key features of superannuation 

• demonstrate a basic understanding of the role of insurance and estate planning in a 
client’s financial plan.  

Topic 8 — Client interview and communication skills 

On successful completion of this topic, students should be able to: 

• plan and conduct an initial client interview 

• discuss the importance of communication skills in the client–adviser relationship 

• apply interpersonal skills required to establish, develop and maintain the client–adviser relationship 

• understand the circumstances in which conflict can occur in financial planning relationships and the 
skills to manage it.  
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Topic 9 — Understanding the client 

On successful completion of this topic, students should be able to: 

• demonstrate an understanding of the process of collecting client information 

• prepare and analyse a client’s financial statements: budget, cash flow and net worth 

• conduct appropriate inquiry and investigation to thoroughly understand their client’s situation and 
establish a starting point for advice.  

Topic 10 — Analysis of current situation 

On successful completion of this topic, students should be able to: 

• conduct a client needs analysis 

• discuss the process of establishing a client’s financial goals 

• discuss the process of establishing a client’s risk profile 

• analyse client data to effectively determine the client’s current cash flow requirements, net worth and 
risk tolerance profile, and their impact on achieving the client’s goals and objectives 

• evaluate the impact of client goals and objectives to adjust asset allocation recommendations 

• complete a gap analysis to identify any shortfalls between a client’s objectives, risk tolerance and their 
current financial situation 

• evaluate the fit of each asset class in designing a suitable asset allocation for a client portfolio.  

Topic 11 — Investment strategy and portfolio development 

On successful completion of this topic, students should be able to: 

• examine the key inputs required to develop an investment strategy 

• develop an investment strategy that is appropriate for the client 

• build a client investment portfolio for inclusion in the SOA 

• build essential disclosure components of an SOA 

• explain the legislative requirements for making recommendations 

• conduct the risk assessment of possible financial strategies and products identified through research 
and analysis processes 

• recommend suitable investment products and strategies based on the assessment of clients’ needs, 
risk profile and objectives.  
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Topic 12 — Advice implementation and ongoing reviews 

On successful completion of this topic, students should be able to: 

• construct a compliant SOA 

• complete the advice implementation process 

• conduct an annual review using the steps for reviewing a client’s investment strategies and 
recommended products 

• re-assess a client’s goals and objectives to form the basis of ongoing advice 

• modify goals and objectives where relevant 

• analyse existing client data and effectively determine the ongoing suitability of a client’s portfolio 

• manage client expectations 

• demonstrate an understanding of the changing environment regarding portfolio management 

• establish how ongoing legislative requirements are met.  

2.5 Assessment schedule 

Assessment Description Week Topics Weighting 
Subject Learning 

outcomes assessed 

Multiple-choice 
and 
short-answer 
exam 

30 Multiple-choice questions and 
3 short-answer or a scenario based 
questions covering topics 
addressed in Topics 1–6 

Week 6 1–6 50% LO1, 2, 3, 4, 5, 8  

Assignment 2 case studies covering topics 
addressed in Topics 1–12 

Week 12 All 50% LO1–8 

2.6 Prescribed text 

There is no prescribed text for this subject. Students will be provided with key readings and access to 
Kaplan’s online databases. Students are encouraged to research and read widely on the topic. 
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2.7 Study plan 

Week(s) Topic name Recommended student effort 

1 Topic 1: The financial planning process 

Topic 2: Asset Classes 

14 

2–3 Topic 3: Debt and equity securities 

Topic 4: Managed investments 

16 

4–5 Topic 4: Investment risk 

Topic 5: Taxation basics 

15 

6 Exam (Weighting 50%) 

Topic 6: General and specific deductions 

14 

7 Topic 7: Superannuation, insurance and estate planning 

Topic 8: Client interview and communication skills 

13 

8–9 Topic 9: Understanding the client 

Topic 10: Analysis of current situation 

18 

11 Topic 11: Investment strategy and portfolio development 

Topic 12: Advice implementation and ongoing reviews 

18 

12 Assignment (Weighting 50%) 12 

Total hours 120 hours 

 


